
Tennessean - 10/15/2017 Page : F01

Use of this site signifies your agreement to the  Terms of Service  and  Privacy Policy/Your California Privacy Rights . Copyright 2007 Tennessean.com. All rights reserved
October 15, 2017 9:28 am (GMT +5:00) Powered by TECNAVIA

Copy Reduced to 83% from original to fit letter page


SUNDAY, OCTOBER 15, 2017

EVENT LISTINGS: TENNESSEAN.COM/CALENDAR  CONTACT US: 615-726-8926

Classifieds
inside

WILSON COUNTY
413 Reagan Rd., Mount Juliet 37122

Year built:
2006

Square feet:
1,922 

Description:
This three-
bedroom, two-
full-bath home
is in the Glade-
ville community.
Features include
a Bosch dishwasher, a spa tub in the master bath and a
water softener. The house has attic storage and a fire-
place.

More information: Team Wilson Real Estate Partners,
615-338-8280

More photos: www.homefinder.com/TN/Mount-Juliet/ 
413-Reagan-Rd-143105983d 

ROBERTSON COUNTY
1016 Valleydale Ave., Cross Plains 37049

Year built: 2007

Square feet:
2,200

Description:
This three-bed-
room, two-full-
bath home has
new paint and
carpeting. The
garage door
opener and the
water heater are new. Features include a fireplace, a brick
exterior and a covered patio.

More information: Synergy Realty Network, LLC, 615-
371-2424

More photos:
www.homefinder.com/TN/Cross-Plains/
1016-Valleydale-Ave-145126741d

RUTHERFORD COUNTY
764 Farmer Rd., Eagleville 37060

Year built: 2006
Square feet: 2,166

Description: This
three-bedroom,
two-full-bath
home is on four
acres. Features
include spacious
rooms, vaulted
ceilings and an
above-ground
swimming pool.
The house has a brick exterior, a deck and a fence.

More information: Exit Realty Midtown, 931-364-2525

More photos:
http://www.homefinder.com/TN/Eagleville/764-
Farmer-Rd-144282527d

What you get for $279,900

615-826-9700
www.SoutheasternBuilding.com

Kennesaw Farms
1121 S. McMahan Drive

2BD 2BA, 2093sf
$301,900

Kennesaw Farms

MLS# 1870168

rive
sf

Quick
Move

In!

H
ome builder Brady Fry
knew his latest house
had to be creative since
it’s located on the wood-
ed site where Grand Ole
Opry star and Country

Music Hall of Fame member Eddy
Arnold lived and found inspiration.

The home is also the 2017 O’More
Designer Show House. It is being
decorated by 18 designers — 16 of
them affiliated with O’More College
of Design — and will be open for
public tours Oct. 19-Nov. 12. The
Show House is located in the new
Voce neighborhood being developed
by Shannon Pollard, Arnold’s grand-
son.

Fry and Architect Carson Looney
rose to the challenge with a home
that features innovations such as a
concrete tile roof and high-end ship-
lap siding made from fly ash, a by-
product of coal-burning power sta-
tions.

The casual observer might not
immediately notice those features,
but the black exterior is impossible
to miss.

“The design teams said, ‘You’re
going to paint the house black? You
must have lost your mind,’ ” said
Fry, president of Fry Classic Con-
struction.

He persisted, and the 4,015-
square-foot house was painted in
Black Panther, a popular color pro-
duced by Benjamin Moore.

“We’ve all done a million white
houses. Let’s do something differ-
ent,” Fry recalls telling his team.

The result is a “handsome” three
bedroom, 31⁄2-bath home that blends
into the surrounding trees, said Sha-
ri Fox, president of Franklin-based
O’More.

“There is nothing feminine about
it. There is something masculine
about this house,” Fox said.

The Voce Show House is O’More’s
fourth. The first three were in
Franklin, where the college is locat-
ed. The Designer Show House is
O’More’s largest fundraiser each
year. The sale of tickets, which are
$20, helps pay for scholarships, tech-
nology and other expenses, “and it
attracts new audiences,” Fox said.

The designers donate their time
and the materials they use.

“It’s a labor of love for them,” Fox
said.

Masculinity meets creativity

The O'More Show House will be open for public tours Oct. 19-Nov. 12. ALAN POIZNER PHOTOS / FOR THE TENNESSEAN

O’More Designer Show
House was once the
home of Eddy Arnold

BILL LEWIS
FOR USA TODAY NETWORK – TENNESSEE

See House, Page 2F
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In popular culture, blue is associated with reliability. Someone
who is loyal is "true blue". Some of the hardest working
Americans are "blue collar".

Blue represents trustworthiness, and for more than 50 years
Middle Tennessee families have trusted the Best in Blue with
their real estate needs. It has been an honor to serve you.

Before you make your next move, consult with the best.

7 Offices Across Middle Tennessee:
FRANKLIN MURFREESBORO GALLATIN MT. JULIET
GOODLETTSVILLE NASHVILLE JACKSON

Corporate Office:
114 Cool Springs Blvd., Franklin, TN
Phone: 615-465-3700
ColdwellBankerBarnes.Com

Each office independently
owned & operated.

@TheBestinBlue @BestinNashville

...for voting Coldwell Banker Barnes as
Best Real Estate Company 2017.

Thank YouMusic City...
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SAM RUTHERFORD

Office: 615-463-8740

Cell: 615-972-2055

sam_rutherford@bellsouth.net
BuyMiddleTennesseeRealEstate.com

EXIT REALTY DIVERSIFIED

SUSAN GREGORY

Office: 615-370-8669

Cell: 615-207-5600

gregorys@realtracs.com

HomesAroundNashvilleTN.com

REBECCA RICHARDS

Office: 615-672-6729

Cell: 615-504-7425

becky@sellwithbecky.com

SellWithBecky.com

DAVID HUFFAKER

Office: 615-758-8886

Cell: 615-208-3285

david@huffakergroup.com

TheHuffakerGroup.com

BILL E. HENSON JR

Office: 615-771-7877

Cell: 615-479-6777

bhenson@silverpointe.com

BillHensonJr.com

ROBERT BECK
Office: 615-778-1818

Cell: 415-999-0552

bobeck40@gmail.com

NashvillePremiereHomes.com

PREMIERE PROPERTIES GROUP

A tShowcaseAgentSh

MICHAEL
HORNBUCKLE

Office: 65-391-9080

Cell: 615-496-2411
Michael.hornbuckle@crye-leike.com

MichaelHornbuckle.Crye-Leike.com

MICHAEL MCKEE

Office: 615-577-7286

Cell: 615-300-0721

mike@adexhomesellers.com

BRENDA KERSEY

Office: 615-672-0302

Cell: 615-300-6500

kerseyb@realtracs.com

www.BrendaKersey.com

CONNIE HAMLETT
NICHOLS

Office: 615-661-4400

Cell: 615-210-6620

cmhnichols@msn.com

BECKY MEAGHER

Office: 615-383-2050

Cell: 615-975-7000

meaghernas@aol.com

BeckyMeagher.com

SHIRLEY ANN
FRIERSON

Office: 615-373-3948

Cell: 615-618-4900

sfrierson@realtracs.com

DreamHomesbuyShirley.com

EXIT REALTY ELITE

LISA CULP TAYLOR

Office: 615-790-7400

Cell: 615-300-8285

lisa@lisaculptaylor.com

KELLI JOHNSTON

Office: 615-391-9080

Cell: 615-641-0342

kjohnston@realtracs.com

KelliJohnston.Crye-Leike.com

FRANCES
WHITLEY

Office: 615-371-2474

Cell: 615-351-4616

whitleyf@realtracs.com

BRENT M. SANDERS

Office: 615-370-4663

Cell: 615-351-0771

brent@mcarthursanders.com

McArthurSanders.com
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STEPHANIE DOOLEY
& LORI CASTE

Office: 615-661-4400

Cell: 615-642-8252

dooleys@realtracs.com

DooleyHomes.com

CORINNE GREGORY
CGGREGORY@TNMEDIA.COM

615-881-7902

It is the time of year when cob-
webs and bones in your yard are
expected. While some retailers
have had Halloween costumes on
display since the Fourth of July,
the calendar has now caught up
and the celebration of Halloween
has begun. 

For potential home buyers and
sellers, the Halloween season can
bring a different kind of fear -
FOMO, or the fear of missing out.
It is common knowledge that
spring and summer are the hot
months for the real estate market
and those who didn’t take action
already may fear they have missed
out on their housing opportunity. 

Fear not!
The market is still very much

alive for both buyers and sellers.
Allow me to share a few things to
hopefully help bury any lingering
fears you may have. 

Fear of no options
Being unable to find a home

that matches your needs is much
like digging through your child’s
post-Trick-or-Treat bag to find only
raisins and a toothbrush. Housing
inventory may seem like a ghost
town, but there are opportunities
for buyers. One of the keys to se-
curing the home you want is prep-
aration. Your realtor can guide you
how to be ready and equipped to
act quickly. 

Despair of losing 
your dream home

Don’t let horror stories of losing
out on the perfect property from
other would-be buyers frighten
you away from the market. Mul-
tiple offer situations are real in
our market, but with a little pa-
tience and a realtor, your chances
of finding and getting your dream
home increase. Plus, the housing
market does slow in the fall, mean-
ing buyers have less competition
for properties.

Dread of disappearing buyers
September’s housing statistics

for our region showed more than
3,000 home sales were pending
heading into October. That stat
alone shows homeownership is still
happening in Middle Tennessee,
and for home sellers, there’s no
need to fear buyers may ghost
away. In fact, some consider those
who are searching for a home in
the fall and winter to be some of
the most serious buyers in the
market.

Don’t let the regret of not acting
sooner in the market haunt you.
Your realtor is your real estate
professional who isn’t afraid of
things that go bump in a listing,
the dark or the market. Your real-
tor will go first, leading you fear-
lessly through your transaction.

Scott Troxel is president of
Greater Nashville REALTORS®. A
realtor is a member of the National
Association of Realtors who sub-
scribes to its strict code of ethics.
Contact him at 615-294-2975 or
scott@scotttroxel.com.

real deal
Scott Troxel

Don’t fear the fall housing market

Pollard said everything about the
Show House, from its use of “green”
construction materials to the exterior
color, “fits right in” with his grandfa-
ther’s desire that Voce be developed as
sustainably as possible. 

Exterior lighting throughout the site
is designed to shine downward, not up.
That “dark sky” lighting is intended to
protect nearby Dyer Observatory. Voce
also includes green spaces and walking
trails.

Pollard, who grew up visiting his
grandfather’s home on the 61 acre prop-
erty, requires builders to preserve
trees.

“I recognize these trees. They mean
something to me,” he said.

As a result, the surrounding trees
have become a design feature of the
O’More Show House, said Kathy Sand-
ler, one of the 18 designers who crafted
the look of the interior spaces.

Looking out of the broad windows of
the second-floor master suite, “you feel
you’re in the treetops, and from the
bath all you see are the tops of the
trees,” said Sandler, who operates Sand-
ler Design in Nashville.

She designed several spaces, in-
cluding the master bath and adjacent
laundry area – there is a second laun-
dry on the main level – as well as coffee
and wine bar in the master suite.

“The idea is to grab a cup of coffee
in the morning or a nightcap before you
go to bed,” Sandler said.

The second-floor master suite —

which is reached by an elevator —
frees more space on the main level for
entertaining. The house also features a
second scullery kitchen where the
heavy work can go on while guests
gather in the main kitchen, said Fry.

Other trend-setting features include
manufactured quartz countertops that
mimic marble but are far more durable
and porcelain tiles that look like stone
but are lighter and won’t stain, he said.

Whoever buys the house, which Fry
is building on spec, will have the oppor-
tunity to purchase the decorations as
well. That has happened when the first
three Show Houses were purchased.

“Some rooms have sold totally. The
buyer will purchase the whole room,”
Fox said.

Tour guests who don’t buy the house
will come away with ideas for their own
projects.

“Some people will buy the room but
not the house,” said Fox.

If you go
The O’More Show House will be open
Oct. 19-Nov. 12 in the Voce subdivision
on Granny White Pike in Nashville,
across from Richland Country Club.

Hours are 10 a.m.-4 p.m. Wednesday
through Saturday, and on Sunday from
noon to 4 p.m.

Closed Mondays and Tuesdays for
private groups.

Tickets are $20 at
omoreshowhouse.com/

House
Continued from Page 1F

The interior of the O’More
Show House. ALAN POIZNER /

FOR THE TENNESSEAN


